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Thinking about buying or selling? Then contact me

Property Transfers

By Andy Grabel
STAFF WRITER

From the outside, the 14 Byrd
Road townhomes under con-
struction off of Cragmont Road
in Black Mountain don’t appear
any more or less safe than any
other home. But inside, an inno-
vation in residential home fire
protection is hidden among the
rafters.

Blue-colored sprinkler heads
hang from the ceiling and can’t
be easily seen by homeowners
touring a new townhome. The
Byrd Road Townhomes devel-
opment is the first of its kind in
Black Mountain to implement
sprinkler systems throughout
every unit to protect the struc-
tures and homeowners’property. 

According to developer Tom
Lasley, the decision to put the
orange pipes and sprinkler heads
throughout each unit was a deci-
sion based as much on econom-
ics as safety for homeowners.
The installation of the sprinklers
at Lasley’s development pre-
vented him from having to cre-
ate a turnaround for a fire engine
at the end of his development

and create the project he envi-
sioned.

“The sprinklers allowed me
to develop the density I needed
to make the project feasible,”
Lasley said. “I have a long nar-
row lot to work with, so for it to
be compliant and not need a long
enough turnaround for a fire
trucks, sprinklers were really
important. They really dove-
tailed with some of the other fea-
tures that we wanted to include
in these homes.”

In addition to the added pro-
tection, he is confident that the
sprinklers will help homeowners
to greatly reduce their insurance
costs. The home will also con-
tain several energy efficiency
features including energy-recov-
ery valves and structural-insulat-
ed panels. Lasley said that the
homes will also be EnergyStar
and N.C. Healthy-built Home
certified, which both require sat-
isfying a laundry list of require-
ments for environmentally-
friendly features.

The 1,956 square-foot units
contain three bedrooms, two-
and-a-half baths, and a single car
garage, and will cost about

$350,000 for the standard town-
home.

In the installation of the
sprinklers, Lasley worked close-
ly with officials from the Black
Mountain Fire Department, who
are trying to encourage more
local developers to consider the
safety benefits of residential
sprinklers.

“If a home is remote from the
fire department, it is a great asset
because then response time
becomes less of a factor,” Black
Mountain deputy fire chief Craig
Bannerman said. “If access to
the property is limited, then
sprinklers can also be a benefit.”

The average cost estimate for
residential sprinklers is $4 to $5
per square foot for a new instal-
lation, but the cost for a retrofit-
ted project can vary depending
on the home, Bannerman said.

A link on the local fire depart-
ment’s Web site includes a video
from the Fresno, Calif., Fire
Department that equates homes
sprinklers with having a live-in
fireman in your home. 

With the sprinklers being heat
sensitive, they are activated indi-
vidually when the temperature

near the sprinkler exceeds a cer-
tain level. This goes against the
common myth that all sprinklers
in a home are activated when a
fire occurs.

“This may be the cheapest
kind of fire protection you can
get,” Black Mountain fire
inspector Spencer Elliott said.
“If there is a fire, every sprinkler
head won’t go off. The sprin-
klers are heat activated, so only
one will go off at a time.”

Local fire officials expect that
residential sprinklers will
become more common in new
developments as developers
become more educated about the
installation process and benefits.

“I’m looking to putting them
into my own home now that they
are more practical and afford-
able,” Bannerman said. “I think
we are going to see them
become more common in homes
over the next 10 to 15 years.”

For more information about
residential fire protection, visit
www.bmfire.org or call 669-
8074.

For more information on the
townhomes, contact Lasley at
(828) 216-5621.

Local development
sets standard for 
residential fire safety

(above) The 14 Byrd Road Townhomes under constructi on in Black Mountain donÕt appear
any more or less safe than any other home. But insi de, an innovation (left) in residential
home fire protection is hidden among the rafters.
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Black Mountain
• William Bowman and Michelle Leigh Ferguson to

Bradley S. Rachman and Martia K. Bennett, 109 First
St. (Lot 14), $438,000

• Mark A. and Vicki S. Sneed to Terry and Brenda
Buckner, 813 North Fork Road (2.85 acres), $270,000
¥Swannanoa

• Dennis R. VanAvery to Marolyn Young, Lot F-3 of
Craggy View Cottages, $275,000

• Fredrick Myers III and Ilsa D. Myers to Jeffrey
and Janet C. Dektor, 10.60 acres, $159,000

• Harrison A. and Anne Gudger to Ida Jane
Williams, .39 acre off Lower Grassy Branch Road,
$195,000

(MS) - Now might be the right time to buy for people look-
ing to get a deal in the housing market. The prospects can be
especially lucrative to renters who have no property of their
own to sell.

Home foreclosure rates soared to an all-time high in the last
quarter of 2007 (rates for the first quarter of 2008 were unavail-
able at press time). Reports indicate that the percentage of mort-
gages that fell into foreclosure increased to a high of 0.83 per-
cent late last year. California and Florida make up 30 percent of
all foreclosures. In lieu of a depressing housing market, interest
rates have been slowly lowered on a steady basis in an effort to
revitalize sales. The combination of low rates with a high inven-
tory of homes can open doors of opportunity for buyers look-
ing to get into a house with a low mortgage payment.

Keep in mind, however, that many lenders are tightening up
on loans extended to potential buyers. Gone are the days of cre-
ative loans, once most targeted to subprime borrowers. Many
lenders paid the price for fancy funding and faced bankruptcy
or government legal action. In today’s lending market, borrow-
ers should expect more conservative options in mortgage loans,
including the need for down payments, some at the standard 20
percent.
Money-Saving Tips

With the advantage in their favor, buyers have more options
at their disposal when buying a home.

1. Don’t be afraid to make a low-ball offer. Many home-
owners selling are looking to recuperate as many costs as pos-
sible or are in potential pre-foreclosure and need to sell fast.
Offer what you think the house is truly worth, without being
concerned about the asking price. If a seller is ready to wheel
and deal, your offer won’t be tossed out so quickly.

2. Shop around for loans. There are still deals to be had.
Contact lenders and find out if they have any real estate owned
(REO) properties in inventory. While the price of the home
might be relatively on par with the rest of homes on the market,
you may be able to negotiate on your interest rate or points on
a mortgage if the lender is anxious to part with the property.

3. Negotiate repairs. Now is the time to make sure that sell-
ers present a property that is in pristine condition, particularly if
they’re not flexible on price. With an abundant inventory of
homes, sellers should realize that theirs is competing with more
homes than ever before. Abuyer should get most of what he or
she asks, including above and beyond routine maintenance
repairs.

4. Don’t play the waiting game. Some experts say there are
plenty of signs indicating that prices will continue to fall. Others
tell us that the market has already reached the bottom. Are you
ready to take that gamble to save a few more dollars? Don’t take
a passive approach and sit around waiting. If you find a house
and the price, neighborhood, and condition is right, buy it. After
all, your end goal is to buy a home - at a good price.

5. Use a real estate agent. With more properties on the mar-
ket, things can get confusing for the average person looking to
buy. Real estate agents will be anxious to help you find a home.
Rely on an agent’s expertise and knowledge of inventory. 

Buy now for home deals


